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Metis Partners presents the unique opportunity to acquire the
intellectual property (“IP”) portfolio relating to the Mango
Software Platform (“Mango”), an award-winning mHealth
software solution owned by Greenmash Limited (“Greenmash”
or the “Company”).

Mango is an established mobile mHealth software solution
proven to have demonstrable effect on healthcare quality and
service delivery across areas with varying levels of
communications infrastructure. Mango has a broad range of
functionality including data collection, intelligent survey
deployment and automatic report generation that provides
greater visibility into health campaigns and initiatives by
tracking every step of the supply, distribution, and service
delivery chain, which ultimately aids the key decision-making
process for users. This has had a proven effect on the quality of
service provision in the healthcare sector, including the
reduction of stock-outs of vital medicines which has ultimately
helped to save lives.
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OPPORTUNITY HIGHLIGHTS




WHERE MANGO IS USED
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WHO RELIES ON MANGO

HOW MANGO IS USED

metis

PARTNERS



SOFTWARE FUNCTIONALITY

CORE FUNCTIONALITIES
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TEGCHNOLOGY OVERVIEW
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CASE STUDY (1)

MAJOR HEALTH ISSUE




Greenmash deployed an SMS-based
solution using the Mango platform
which connected 87 public health
facilities across Kenya to the Mango
system. This enabled facilities to
rapidly report stock levels using
only basic mobile devices.

Weekly scheduled data collection

surveys were implemented to
ensure a reqular supply of

information from all facilities.

Minimum  stock alerts were
configured for all tests and
treatments, and an automatic alert
system was put in place to warn of
critically low levels of stock across
87 facilities.

Mango’s real-time reporting
ensured that decision makers could
make informed decisions and
immediately address and action
any stock-related issues that
facilities were experiencing.
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During the first week of the pilot,
48% of facilities reported stock-
outs of first-line malaria treatments.
By Week 21, all stock-outs of first-
line malaria treatments had been
eliminated.

The data collection programme

generated a response rate that
exceeded 97%, which provided
decision makers with key oversight
of stock levels.

Automatically generated reports
ensured that response times to
stock issues were within days rather
than weeks.

The successful results of the pilot
led the National Malaria Control
Programme to recommend that the
Mango solution was rolled out
across all 4700 public health
facilities within Kenya.
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|. The Mango Opportunity Overview (the "Document") is issued by Metis Partners on behalf of Greenmash Limited
(the "Client") on the terms set out below for the exclusive use of the persons whom it is addressed and their advisors
(the "Recipient") in connection with the proposed sale of the assets described in this document.

ll. The sole purpose of this Document is to assist the recipient in deciding whether it wishes to further investigate the
Proposed Sale. It is not intended to form the basis of any investment decision or decision to proceed with the
Proposed Sale.

lIl. This Document is confidential and by accepting receipt of this Document the Recipient agrees not to use or
disclose the information in this Document or any other information made available except with prior consent from
Metis Partners.

IV. The information contained in this Document (which does not purport to be comprehensive) and the opinions
expressed in it are strictly private and confidential and have been attained from public sources or the Client.
Accordingly, the contents of this Document and any other information or opinions subsequently supplied or given in
connection with the Proposed Sale will constitute confidential information pertaining to the Company and must not
be published, reproduced, copied or disclosed to any person other than the professional advisors of the Recipient of
this Document having a need to know and who are aware that is confidential, nor used for any purpose other than in
connection with the Proposed Sale. Neither the information not the opinions contained in the Document have been
independently verified by Metis Partners.

V. The information contained in the Document including photographs, pictures and any visual media, and any further
information supplied by Metis Partners in relation to the Proposed Sale is, and will be, supplied on the condition that
Metis Partners does not accept any responsibility and/or liability for any loss or damage of whatsoever nature that
may result or occur by reliance on such information and howsoever arising. Neither Metis Partners nor any partner,
employee or agent if Metis Partners shall be responsible for any error, omission or misstatement contained herein.
Subject to the above, our aggregate liability in contract, tort (including negligence or breach of statutory

duty), misrepresentation, restitution or otherwise in connection with the information contained in the Document
including photographs, pictures or any visual media, and any further information supplied by Metis Partners in
relation to the Document will be limited to £50k.

VI. The Recipient will keep this Document and all information subsequently supplied or given to it or its agents or
advisors in connection with the Proposed Sale safe and secure so as to prevent any unauthorised person having
access to it, and the Recipient agrees that the information is proprietary to the Company, and the Recipient has no
rights to it except as set out in this notice.

VII. Neither this Document not any of the information contained in it shall form the basis of any contract for the
Proposed Sale, nor does it constitute an offer or invitation to proceed with the Proposed Sale.

VIIl. No representation or warranty, express or implied, is given by Metis Partners or the Client, their respective
advisors or any of their respective partners, directors or employees or any other person as to the accuracy or
completeness of the contents of this Document or to the accuracy or completeness of any projections which may be
included within this Document or of any other document or information supplied at any time in connection with the
Proposed Sale or to as any information contained in this Document or any other such document remaining unchanged
after its issue.

IX. Neither the receipt of this Document by any person nor any information contained in it or supplied with it or
subsequently communicated to any person in connection with the Proposed Sale constitutes, or is to be taken as
constituting, the giving of investment advice by Metis Partners to any such person. Each such person should make its
own independent assessment of the merits or otherwise of proceeding with the Proposed Sale and should take its
own professional advice.

X. Both Metis Partners and the Client expressly reserve the right to alter or terminate the sales process and to accept
or reject any preliminary or final offer at any time, in either case, without giving reasons therefore. In furnishing the
Document, Metis Partners undertakes no obligation to provide any additional information or to update this Document
or any additional information or to correct any inaccuracies in this Document or any additional information which may
become apparent.

Xl. The Recipient will on request return or procure the return of this Document and all further information and
material sent or made available in connection with the Proposed Sale without retaining any copies in whatever form,
and shall thereupon destroy any notes, analyses or memoranda prepared by or on behalf of the Recipients to the
extent that they contain such confidential information. No failure or delay by Metis Partners in exercising any rights in
respect of such confidential information will constitute a waiver of such right.

XIl. The Recipient shall not communicate to any person other than Metis Partners or the Client the amount of any
offer, adjust the amount of any offer by arrangement with any other person, make any arrangement with any other
person about whether or not he or that other person should or should not offer, or otherwise collude with any other
person in any manner whatsoever in the sales process until the Recipient is notified by Metis Partners of the outcome
of the sales exercise. Any breach of or non-compliance with this clause by the Recipient shall, without affecting the
Recipient's liability for such breach or non-compliance, invalidate their offer. This Clause shall have no application to
the Recipients communications in strict confidence with their own professional advisors to obtain advice for the offer
submission.
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